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Abstract

wence of trade wars on company activities and the risk-reducing strategies that companies
are using are subject matters of thzsl study. ‘ By applying a combination of factor analysis and non-

agrametric 1€ss, the research mv_eszzga'tes zmpo_rt.ant aspects such as the cost of raw materials, the
adjustment of prices, supply ;ham reliance, digital transformation, and financial instability. The
results show that trade conflicts have the most consistent impacts in the areas of increased raw
material costs, price adjustments, and dependence on critical inputs, while other factors like reduced
profis, digital transformation, and market diversification show varied effects. The type of business
and the dependence on inputs are important factors in determining which companies are most
affected, and there are gender differences in certain adaptive behaviours, such as local sourcing and
price adjustments. The study suggests that proactive planning, resource flexibility, and sector-
specific strategies are crucial for any company lo achieve stability in operations when trade
disruptions occur. The findings will be useful for policymakers, industry players, and researchers
who want to build resilience in businesses during global trade war scenarios which are getting more

volatile by the day.

The infl

Keywords: Trade Conflicts, Business Adaptation Strategies, Raw Material Costs, Supply Chain
Resilience, Pricing Adjustments, Gender Differences, Vulnerability.

Introduction

The global conflicts in trade have increasingly been a source of chaos in supply chains, besides the
rising costs of production, and creating uncertainty in distribution and retailing. The impact of these
disruptions could be via tariffs, restrictions on imports and exports, political tensions, or sudden
changes in the policies of international trade, leading to the increased costs of raw materials, price
variations, and changing market dynamics. For companies, it is very important to be able to deal with
such problems if they want to keep their profitability, competitiveness, and even their existence in the
long run. Firms may use different adaptation techniques, such as the diversification of suppliers, local
sourcing of materials, price changes, opening new markets, digitalization, and participating in
Initiatives that improve capacity.

The firgt step in the identification of weaknesses and the designing of prompt remedies is to know the
ar¢a where trade conflicts and firms overlap and how the businesses react. It is possible that the
:)elfé?ess type, years of operation, and dependence on critical inputs may factor in determining the
e 0;" disruption experienced and the strategies employed. Moreover, it Is possible that genc_ier
meas ¢ a factor influencing the way in which an entrepreneur chooses to apply the adaptive
, ures, Even though the impact of trade conflicts has become more pronounce.d, there havcf: not

" many empirical studies that look into the relationship between these conflicts and business

Operatj ; :
Perations, along with behavioural responses and gender differences.
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i ive approach by study:
i through a comprehensive C Ying |
tries to close this gap . ] dying
The presefnt rs:escr;};liéts on the business sector, evaluating ade.lptatlgntstrat:glfs a-n(i] speci ing 1
impacts of tra f both vulnerability and resilience. This _rescarch 1nte;nbs to map the influence it bag,
wtah_astpec;tlstﬁe operations, finance, and strategic reactions of small businesses owneq by Ge
conflicts o ;

Hera‘[iOn
X to the fullest extent possible.

Significance of the Study

Small Business Owners: The research will provide information abo_ut th-e mpact qf trade conflicts g,
their operations and present them with practical strategies to deal with disruptions in the

Ir busineSSes_

Policy Makers: The outcome of the study might lead to the creation of pro-small-

. business policie,
grants, or measures that would assist small businesses during trade conflicts.

Researchers and Academics: This research adds new insights into the available literature

the consumer group known as Gen X which has been ignored in the trade war research
so far.

by studying
bibliography

Business Support Organizations: The finding

s could help in developing and directing training as we]|
as providing resources that will make small-

scale enterprises more resistant to external shocks.
Problem Statement

terms of financial performance and the ado

the void by investigating through interviews the challen
business owners during trade conflict periods.

Literature Review

Trade Conflicts and Global Economic Disruptions

Trade conflicts usually come up
punishing others for what they
international supply chains get
get uncertain when such confl

 of
when countries impose tariffs, quotas, or restrictions as at;:)tha'
consider to be unfair trade practices. Bown and Irwin (2019) SS porders
disrupted, production costs g0 up and firms that trade acros o
icts occur. More often than not, the disruptions go thé%l;%felz, and
ing, ailability of goods and business confidence. Krugman, Jow-dowd in
Melitz (2018) assert that setting up of trade barriers willy-nilly usually means 2 Sl busines>
€conomic activity and such g situation negatively Impacts both domestic and internationa

Impact of Trade Conflicts on Small Businesses

annot wea™ ¢
sinesses get hit harder in trade conflicts because they € ﬁnns.sgna“
r
. n uts 0 -meS
ion (2020) holds that high tariffs drive up the cost of MPY " i

. . . ations-
ntly leads to lower profit margins and inefficient oper
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even small companies that rely on imports heavily have hard times trying to adjust their busipgss
strategies in the light of... Handley & Liméo, 2017. The problem is made worse by the unavailability
of alternative suppliers, and the lack of consumers' readiness to bear the extra costs.

Characteristics of Generation X Entrepreneurs

Generation X entrepreneurs, also known as, those born between 1965 and 1980, are described as
being down-to-earth, self-governing, and very knowledgeable in conventional business models.
According to Lyons et al. (2019), the owners of Gen X businesses frequently regard consumer trust
and relationships as their basic elements. Their critical mass has a substantial say in the selection of
their risk appetite, that is to say, they would risk being stuck with a supplier or business model for too
long before jumping off, even if there is an outside force pushing them. Gen X entrepreneurs are
often found in mature business sectors and are very reliant on supply chains that are not only stable
but also consistent, which makes them vulnerable to trade wars Parker (2018) mentions this.

Financial Effects of Trade Conflicts on Gen X Owned Small Businesses

The financial aspect of the operating performances of businesses has been directly worn on their
shoulders as a result of wars; thus, trade conflicts have operating costs increased, price instability,
and supply availability disruptions as some of the ways through which they have directly drained the
financial aspect of operating performances of businesses. Amiti, Redding, and Weinstein (2019)
reported that due to the imposition of tariffs during the last trade war, the cost of import input which

- most small businesses rely on—and in fact, these businesses has increased significantly. Such

financial pressures on Gen X-owned businesses are certainly an alarming issue since they mainly rely
on constant inflow of revenue for their financial stability in mid to late career years. The study
indicates that prolonged cost increase usually leads to reduction of profit margins and hence,
discouragement to investment or expansion (OECD, 2019).

Coping and Adaptive Strategies During Trade Conflicts

Trade-related challenges are often response of small businesses by employing strategies like changing
suppliers, changing prices, applying local sourcing, or using digital platforms. Williams and Vorley
(2015) mention that entrepreneurial resilience is one of the key factors in uncertain environments. For
the Gen X entrepreneurs, adapting means competently using both the traditional and modern, cutting-
edge methods. The International Trade Centre (2020) has it that companies that promptly switch to
New suppliers or digital procurement tools are the ones that bear the least effect of trade disruptions.

Research Gap

The topic of trade disputes has been a common subject in the economic and policy literature, yet only
dIew empirical studies have investigated their direct impact on businesses and their strategies to cope
With the situation. This is due to the fact that most of the existing literature concentrates on the
;’;ngeconomi_c effects or trading performance at.the sector level, while the ﬁrm-lfzvel behavioura]
re]iarllons receive little attention. Moreove.r, the influence of ggnder, type pf business, and input
b lacion the selection of adaptive strategies .has not be.en sufﬂcwntly m.vestlgafed. Moreover_, there
impactc of comprehension in determining which strategies are qffectwe in cons_lstently reducing the

of trade-related disruptions and where these effects are different depending on firms, sectors,

0 ) .
: demographlc groups. This research fills these gaps by conducting a firm-level analysis of the
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impacts of trade conflicts, determining the main factors that contribute to both vy

Inera;);
. . 1
resilience, and exploring the differences in adaptive behaviours between women and 1,

en. W ang

Objectives of the Study

The purpose of the study is to analyse the impact of trade conflicts on the fina

. ncial perform,
small businesses owned by Gen X, which includes the shifts in revenue, costs,

ance
and profit Marg of

ins.
The second objective of the study is to investigate the adaptive strategies employed by Gen
business owners in reaction to trade-related disruptions, such as the adjustmen
search for alternative sources, and the implementation of different pricing strat

X sma|
¢ Of supply chajpg y,,
egies.

Research Questions

In what ways do conflicts over trade affect

the financial performance of small businesses OWned by
the Gen X cohort?

What methods do Gen X minor entrepreneurs employ to tackle disruptions caused by trade conflicts?

Research Design

; _ » pricing changes, supply chain reliance, digital
adoption, financial uncertainty, and market exploration. Demographic and business-specific data

were also gathered as part of the study, including the gender of respondents, the number of years their
businesses had been in operation, and the type of business, to support the analysis of variation in
responses.

Statistical analyses included the application of factor analysis to uncover the hidden construct which

was to be interpreted as the impacts of trade-conflict and the implementation of non-parametric tests
(Mann—Whitney U) to evaluate difference

Limitations of the Study

- . ﬁned
Sample Size and Representativeness: The major conclusion of the study is based on a clearly . &
sample of enterprises; sample size is 353

- t ouz
: Data collected from friends and friends of fiiends
Google form in Chennaj region

this
: , : and
(}ro.s s-Sectional _D_e_Slgn: The data collection process was carried out in only one msta”c:rre 5 ove!
1pnlted the possibility of monitoring the variations in the businesses' reactions to trade qu

ime.
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| elf-Reported Data: It is possible that biases of some kind, such as social desirability or poor memory
| of business practices, will affect the results because respondents' answers are the only source of data.

Context-Specific Factors: external conditions, such as the global economic situation, trends in

particular sectors, and government policies, might impact the results but their influence was not
completely eliminated in the study.

Limited Scope Of Variables: altﬁough crucial adaptation tactics were analysed, other possible

-~ reactions like investments in technology, alliances, or financial hedging, were overlooked.

" Analysis

Reliability Statistics

Cronbach's Alpha N of Items
0.669 14

| The reliability assessment of the 14-item scale resulted in a Cronbach's Alpha of 0.669, which
- indicates that the items are somewhat interrelated and assess a common construct; however, the

reliability falls short of the customary cut off of 0.7 for recognized scales. A Cronbach's Alpha of

0.669 can still be accepted for exploratory research or initial studies, where the slightly lower
consistency is often acceptable.

- Path Diagram

Basic Hypothesis framed

. HI: The financial performance of small businesses owned by Gen X has a major drawback due to

S o s e il i i

trade conflicts.

H2: The negative impacts of trade conflicts on Gen X small businesses are significantly moderated by
the use of adaptive business strategies.

Chi-square = 10.118, Degrees of freedom = 5, Probability level = .072, CMIN-2.024, TLI1-0.908,
CF1-0.990, IF1-0.991, NFI1-0.981, RMSEA -0.54.

The Mmode] fit statistics overall indicate an acceptable to good fit. The chi-square test (Chi-square =

0.118, df = 5, p =0.072) is not significant at the 0.05 level, thus fortifyir‘xg that the _model-_implied
COovariance matrix does not significantly differ from the observed covariance matrix, which is a
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5, this being the difference betwe
" ition in SEM. The degrees of freedom are 5, ‘ en the
iii\rl?:rleo?ogiilttil:; ];]ample moments (65) and the number of parameters estimateq (60), which
suggests that the model is just-identified sufficient to perform a fit test.

CMIN/df = 2.024, which is under the usual cut-off point of 3, signifies good fitting.

TLI = 0.908, CFI = 0.990, IFI = 0.991, NFI = 0.981 are over 0.90, with CFI, IFI, NF] €ven touching
the 0.95 rnarl’<, thereby proposing superb incremental fit especially when compared

with a nul] mode],
RMSEA = 0.054 (possibly a mistake for "--0.54") is under the 0.06-0.08 range and so it’s labelleg
good approximate fit.

In general, the results combining both absolute and in

cremental fit indices, which are in
acceptable to the excellent range, the model can be said to

the
fit the data well. There might be room fo
minor adjustments, but major misfits are not indicated.
Regression Weights
Relationship between the variables Estimate S.E. CR. P
Trade conflicts have increased the cost of raw e F1
materials for my business (ETCFP1)
Due to trade-related disruptions, the profits of the
business have been reduced. (ETCFP2) = H 2537 2:401 =031 030
1 changed my pricing plans to be able to manage the
increasing costs. (ETCFP3) <--- Fl 442 .182 2.427 0.015
I switched to online platforms to get more sales,
(ETCFP4) <--- F1 .078 154 .509 0.611
Trade conflicts have made the financial situation of
. ) - 771
my business very uncertain, (ETCFP5) = Fl 040 137 292 o
I opened up to alternative markets or customer 673
segments because of the trade disruptions. (ETCFP6) |~ Fl A9 116 422 0
The business has had a hard time getting supplies
which has negatively impacted jtg financial | <--- F1 =232 155 -1.492 0.136
performance. (ETCFP7)
Kind of business owned. <en Fl -935 268 -3.497 0.000
Number of years in business, <emn Fl 2.407 2.092 1.151 _9_2_5L
Main raw material or products, <--- F1 L_242 107 -2.258 0.024
F1-Factor 1
e
Hypothesis Result
H1 | Trade conflicts have increased the cost of raw materials for my business Conceptually
Aocepte?
H2 | Due to trade-related disruptions, the profits of the business have been reduced. Rejected
H3 | I changed my pricing plans to be able to manage the increasing costs. Accepted
H4 | I switched to online platforms to get more sales. Rejected
H5 | Trade conflicts have made the financia| situation of my business very uncertain. Rejected g
Heé6 I opened up to alternative markets or Customer segments because of the trade disruptions. Rc.iecwd
H7 | The business has had a hard time getting supplies which has negatively impacted its Rejected
financial performance.
H8 | Kind of business owned. Accepted
H9 | Number of years in business. Rejected
H10 | Main raw material or products. L_;}c/map,l@/
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H1: Trade conflicts have impacted businesses by increasing the cost of raw materials.

. The reference indicator for the latent factor (F1) was set at a loading of 1.000 for this item.
.~ Consequently, there was no significance test carried out. Being the anchor, it indicates that the
increased raw material costs are recognized as the central and definitional characteristic of the trade-
conflict factor on businesses. Conceptually, H1 is supported since it is the lowest point of the factor.

H2: Trade-related disruptions have led to lower business profits.

A loading of 2.537 for this item suggests a strong conceptual link to the latent factor, but it is not
. statistically significant (p = 0.303) and the high standard error (2.461) indicates great variability
- among firms. This implies that profit reduction is not a unified and common explanation for the trade
-~ conflicts across businesses. While some firms may have disruption-induced profit declines, others
- may have adapted by pricing, using alternative suppliers, or taking efficiency measures.
- Consequently, the effect is variable in the entire sample-

H3: Price strategies have been changed by businesses in order to manage costs that have risen.

- The item in question shows a positive and statistically significant loading of 0.442 (p = 0.015) thus
. indicating that pricing changes are a universal response when trade-related pressures hit businesses. It
appears that firms are likely to either raise or adjust prices in response to higher costs, supply
stoppages, or cost-push pressures due to trade conflicts. The strong association indicates that the
factor of pricing strategy adjustments reliably reflects the latent one.

H4: Businesses have adopted digital platforms to improve sales as a response to trade conflicts.

:l'he item shows the time one gets zero point zero seventy-eight, which is very smail and statistically
insignificant (p = 0.611). This indicates that people using digital platforms haven't felt much pressure
_from trade conflicts in the sample. The adoption of technology could be a long-term trend, an internal
INnovation goal, or simply a matter of industry differences rather than trade disruptions. Hence, the
adoption of the dj gital platform does not change the situation with the genuineness of the factor.

HS: Trade conflicts have increased the level of financial uncertainty in businesses.

This item yields a very small loading of 0.040 and is statistically insignificant (p = 0.771), indicating
that financia uncertainty does not reliably vary with the latent construct. Although trade conflicts
could. Create uncertainty, the responses in this sample do not show a consistent pattern. Firms may
Perceive uncertainty for many reasons market conditions, industry volatility, or internal performance
Mmaking jt unrelated to the specific factor being measured.

He: Businesses have sought alternative markets or customer segments due to trade disruptions,

;};]::;d_mg 0f 0.049, paired with a non-significant p-YaIue (0.673), suggests that seeking alternative
not o ]lS not a consistent behavioural response associated with thg _lf‘xtem fact.or. Firms may or may
inconsli)Sorf: ne.w markets depending on their size, resources, ﬂex1b111¥y, and industry CO{ltext_ This
Gatasey tency indicates that such actions are not systematically explained by trade conflicts in thjs
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H7: The fines imposed by the governments

have indirectly affected the financia| pﬂforw“c
3
of the companies due to supply shortages.

This item has a negative loading of —0.232 and the effect is statistically

Although the negative sign implies that the firms with more supply short
with the latent factor in the expected way, the weak statistical result
conclusive relationship. Several external factors might have contributed
logistics, seasonal issues, or global demand not just trade conflicts.

insignificant (
ages might not e in lipe
doesn't allow drawing ,
to supply shortages ik

P = 0.13¢),

il, services, or import-
X impacted by trade conflicts. The indicated
P suggests that the effects of tr isruptions differ Systematically among business

H9: Years in business

conflict. lead to the different impacts experienced by companies due to the trade

Although the coefficient for this item

.. L. o -
0.250). The high standard error indi 15 ot statistically significant (P 2

P cates a large iabili i - y turity of
longe?nty does not consistently determine how c%m;:rl;;ablhty oo Y0 et busiess paul

. - €S encounter trade-related challenges. Both
d new businesses will stil] have different

e T ill
lead to an inconsistent pattern, tevels of resilience or vulnerability that v

H10: The reliane

€ On critical . .
to trade disputes. FaW materials or products considerably affects the susceptibill?

A notable negative loading of 0.242 (p = 0.024) hag bee

.o that

ies wi - indicating th®

Companies with great : n observed for this factor, indica

trade disruptione Y dePendency on CeTAIN raw materials of crye: I products suffer more fro™
Ptions. The negatjye coefficient Points out th SuGEL bt

. . x ] (ng
the business a lot m ply chain 1 at this reliance amplifies the risk, thus mak
uct

. Ore prone to sy ; frade
conflicts. P uations, tariffs, or shortages caused by the

Ong-Swmple Kolmogorov—sm;mov (K-S) Normality Teg¢
es

One-Sample Kolmo 20rov-Smirngy Test g
. __ [Source more ————__q-____——-———d’/ ‘
I)lvcrsnﬁedmalerials \djusted 1y Reduced i
s ers oY topricing Adopted oo participi® (g
.I ppliers !-educe "““"‘ﬂlcgies toldi _‘D' essential (raining W W
ecause ofimpact oflco . Eita expenses to) o POV e
e ol pe Withiplatforms manage  [Sought ""‘" oii o (%]
conflicts s ;::;::"“d '© improvelinancial  [alternative :;;I:, sc8 |
N 353 353 ‘33“1%«——-%95%“&_____ pressure M‘E‘E_——V |
Normal Mean 4.2125 1. - 3_5}__&————"4 1473 :
‘inramen-rs"’ Std e — H.337) 4.0567 1.1076 - . J
L 166799 e— 749 g

Deviation 60978 72470 74603 _6///

b o ] i !
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Extreme/Absolute 274 247 321 299 .268 223 275

Positive |.274 247 1321 .299 .256 223 275

Negative |-.236 -.235 -.245 -.272 -.268 -.219 -.249
Test Statistic 274 .247 .321 .299 268 223 275

Lsvmp- Sig. (2-tailed) .000° .000° .000° .000° .000¢ .000° .000°
by, Test distribution is Normal.

b, Calculated from data.
© Lilliefors Significance Correction.

The K-S test statistics (the values range from 0.223 to 0.321) are rather high, which indicates a
strong deviation from a normal distribution. p-values, which are the Asymptotic Significance (0.000),
are even more significant as they are way under the common 0.05 cutoff for all the variables. In
effect, the null hypothesis of normality is not accepted for any variable. To put it differently, there is
no variable that can be characterized as normally distributed. The positive as well as negative
maximum differences point out that the distributions are not symmetric but rather skewed.

Vost
pifferences

The outcome suggests that the participants' responses are concentrated in certain areas rather than
being scattered out uniformly, which could be caused by the same high level of agreement among the
respondents. As the data does not follow a normal distribution, it is suggested that researchers should
use non-parametric statistical methods for their analyses that require distributional assumption, or
they should make sure that the multivariate techniques they use.

Mann-Whitney Test

Ranks
Gender N Mean Rank Sum of Ranks
Diversified my suppliers because of trade conflicts Male 142 180.37 25612.50
[Female 211 174.73 36868.50
Total 353
Source more materials locally to reduce the impact ofMale 142 164.40 23345.00
intenational disruptions Female 211 185.48 39136.00
. Total 353
Adiusted my pricing strategies to cope with increasedMale 142 163.98 23285.50
costs Female 211 185.76 39195.50
Total 353
dopted digital platforms to improve sales Male 142 177.38 25187.50
Female 211 176.75 37293.50
Reduee _ Total 353 -
Dressure non-essential expenses to manage financial[Male 142 178.43 25337.30
Female 211 176.04 37143.50
Sought alternar; Fota >
native markets Male 142 178.27 25314.00
Female 211 176.15 37167.00
Pﬁl’liCipa[e in tra Total 333 5
thangeg raining to learn how to respond to trade[Male 142 178.74 25380.50 |
Female h11 175.83 37100.50
Total 353

he r :
et an§ table presents a summary of the average ranks assigned by male and female respondents to
ke USIness-response strategy. The higher mean ranks are indicative of the stronger consensus or
g b o Ko : :
Ieported usage of that particular strategy. The findings indicate a divergence in the way male

e _ .
"Male respondents identified their coping strategies as a result of trade disputes.

ln th

maleer Case of the response “Diversified my suppliers because of trade conflicts,” the mean rank of

Maleg *SPondents ig ever so slightly higher (180.37) than that of females (174.73). This indicates that
Were 3 bt more inclined to switch suppliers, though the discrepancy seems small.
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£ “Source more materials locally to reduce the impact of international dismptions,” the
In the case of “Sou ~ve a mean rank of 185.48 which is higher than that of the male Tespongeps
female resigondez;skg:; 164.40. This shows that in response to challenges in internationa] trading
gggsp\r:o:l; ;:etr their materials from local sources more if thfey vt/ere women. A s,i,milar Pattern jg
observed for “Adjusted my pricing strategies to cope with mcreased' costs,” where female
respondents again show higher mean ranks (185.76) than males (-1 63.98). This suggests that female
were more active in modifying their pricing strategies when costs increased.

The mean ranks for males (177.38) and females (176.75) are closely related, showing almost equal
digital adoption across genders, for the statement “Adopted digital platforms to improve sales” The

small difference between the two ranks does not suggest the existence of any significant variation
based on gender.

In the situation of “Reduced non-essential expenses to manage financial pressure,” the mean rank of
males (178.43) is a little higher than that of females (176.04). This minor difference implies that the

two genders cut non-essential expenses nearly to the same degree, with males being just a bit more of
a case that they did so.

In the case of “Sought alternative markets,”
higher than females' average rank of 176.15.

could say this among other practices, namely
equal across genders.

male respondents’ average rank of 178.27 was slightly
The disparity between the genders is so small that one
from the aspect of seeking new markets, is practically

The last attribute was “Participated in training to learn how to respond to trade changes,” and male

ranks were slightly higher (178.74) than female ones (175.83). It can thus be inferred that males Wer®

Just a little bit more active in participating in teaching sessions showed in the report on trade st
yet the difference is almost negligible.

[Test Statistics®
Source more

Diversified |materials Adjusted Reduced non-

my locally  tomy pricing dopted  |essential i

suppliers  |reduce th(;|stratcgics todigital expenses to| Participatc Jearn

because olrmpact ofcope  withiplatforms tolmanage Sought training ond !

trac:]e. t :ndternationaincreased improve financial alternative [how tﬂh;;?:s

conflicts isruptions|costs trade ¢
Mann-Whitney U [14502.500 [13192.000 13132 550 ams i 205 ﬂasrokl%s&rmn‘”oo
Wilcoxon W 36868.500  [23345.000 37143.500 37167.000 37100.500 —
i — 562 2,072 (238 206 28—

symp. Sig. (2 ' ) |

1ai|);d)p & Csng 038 812 837 2]
@. Grouping Variable: Gender B

. ts 15
as the likelihood of male and female respond™™ ) T

siné”

' niﬁc‘"‘[II
0 sou™

fac



platforms, cutting non-essentia.l costs., exploring new markets, and training, did not reveal any
significant gender differences ethe'r, since the‘p-values _for these strategies were all above .05. This
suggests that, in terms of the majority of adaptlve_ behav1_ors testeq, t_rade and business challenges are
equally responded to by males and females, as their reactions are similar.

Findings

v Impact of Trade Conflicts on Raw Material Costs )
v One of the main and most noticeable consequences of the trade conflicts is the increase in raw
material prices, which, in fact, is the main indicator of the financial impacts related to the trade
disputes.
v Effect on Business Profits
v Trade disputes do not uniformly bring down profits for all businesses, since some of them
manage to change their prices, improve their efficiency or switch to different suppliers, resulting in
various outcomes.
v’ Pricing Strategy Adjustments -
' It's almost a rule that the companies facing trade tensions will raise their prices as a means to
cover the costs, which has become a behavioural change constantly seen in the market.
v Adoption of Digital Platforms
v The influence of trade conflicts on digital adoption is not significant; rather, it seems that factors
such as technological evolution or internal innovation ambitions are the main reasons behind the
adoption, not the short-term trade pressures.
Y Financial Uncertainty
Y Trade disputes do not create financial uncertainty for all companies and the perceived
uncertainty may be influenced by several factors other than trade disturbances.

Seeking Alternative Markets

Diversifying into new markets is not a one-size-fits-all solution; it is dictated by the firm’s
Tésources, its capacity to adapt, and the overall industry view.

Supply Shortages and Financial Performance _ .

Varying supply shortages and their financial effects on the companies are not simply dependent
gn the trade wars; rather the latter is also a part of a bigger picture that includes logistics and global

€mand.

Influence of Business Type i :

The nature of the business is very much determinative of the impact of the trade disputes on the
dlfferent companies, and the characteristics that are specific to the sector determine which sectors
Vj‘“ be more vulnerable and which ones will be able to respond.

B“§iness Longevity : s o
corr g in operation for a certain period does not always give a clear indication of how the
reslﬁli):,?y Will be affected by the wars; new and old companies alike have shown different levels of
. lence,

v DEP_e“de'lce on Key Raw Materials _ . .
Usinesses that haye a great dependence on critical raw materials are at a greater risk of

erj : - - : ;
fay "ng losses due to trade disturbances, thus proving once again that input dependence is a major

or . K :
v Influencing the impact of the trade conflict.

v oender Differences in Adaptive Responses _ _ .
adjy Omen are generally more inclined than men to resort to local sourcing of materials and price
e pztments as their main responses, while considerable gender parity _1s.noted in the case of the other
v (digital adoption, expense reduction, alternative markets, training).
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